
We are currently looking for a Sales Development Representative (SDR) in Canada to help us to achieve our ambitious goals. The ideal SDR is a persevering and focused professional, who will feed our sales funnel to qualify and engage prospect customers for our Account Executives

This is an excellent opportunity to join ASL Distribution, being part of team of people dedicated to building best in class solutions for their clients. 

Responsibilities 
· Run outreach campaigns using a combination of phone, email, and social communication tools.
· Qualifying the leads during a phone call, engaging them and scheduling them for further consultations with the Account Executive.
· Understand the needs of our target prospects and articulate the value that ASL has to offer.
· Maintain accurate information on prospects and interaction activities in Salesforce.

· Work closely with the other teams in developing new ways to increase awareness of ASL Disctibution and to evolve and improve the lead qualification process.

· Conduct high-level discussions with the Operations Manager or other key stakeholders to present the value of our solutions
Requirements
· Outstanding communication and presentation skills both spoken and written.

· Ability to build great credibility over the phone with prospects.

· Good understanding of B2B solution selling

· Goal oriented person with strong character and perseverance.

· Hungry and ambitious, yet ethical and sound.

· Strong character and perseverance.

· NICE TO HAVE: Supply Chain, Logistics or Transportation experience

What do we offer?
· Competitive compensation and benefits
· Vacation days, 3 weeks
· Flexibility to work from home?
· Career growth opportunities
